TAX TIME CASH COMES FROM UNEXPECTED SOURGE:

TRADING IN YOUR OLD CAR

Tax time can mean a much-needed cash “bonus” for many people. But for some
people, like business owners, it can mean the opposite. Many business owners
feel the pinch around tax time because in good times or bad, Uncle Sam always
gets his piece of the pie.

Tom Miller, General Manager of Five Star Chevrolet Buick Toyota Scion in
Aberdeen has gained a reputation as someone who is always looking for
creative ways to turn things like potential tax burdens into opportunities for his
customers to benefit.

Miller says his philosophy is pretty simple. “Here’s my thought: If we are faced
with an expense, whether it is taxes, depreciation or losses on out of date
merchandise, I would always rather that it go to my customers than the

government or anyone else.” Miller went on to say “If I can pay a customer more
for their vehicle and it reduces our taxes or other expenses, that is a win-win.”

Miller continues, “Here’s the deal, I'm willing to pay our customers up to
$2,900 over book value for their trade-in. . .and it ends up making sense
for both of us.”

He loves a catchy phrase and he is calling it his EZ Trade Tax Time Rewards
Program. You've probably filed an EX form in the past to get your cash back
faster. Well, I'm using my EZ Trade Program to make it simple for you to trade in
the old car you hate driving and get a tax time reward of up to $2,900 more than
what Kelley Blue Book says it’s worth.”

THE EZ WAY TO GET A
FASTER RETURN

“Plus, to help you maximize the tax season. You
can use some of your tax return as a down
payment*, even if you haven’t received it yet,
so you can own the nicer, newer car you've always
wanted today,” explained Miller.

Miller told us that he doesn’t care where or when
you bought the car you trade in. He also doesn’t
care whether it’s a lease or a loan or how many
payments you have left. He wants to buy as many
vehicles as he can from local residents and he is
willing to pay more than the vehicle might actually
be worth because of the effect it could have on
other areas of the company’s business.

Customers will get up to $2,900 over Fair Value
for their car, which might make a huge difference
in their payment on a newer, more reliable vehicle.
“Right now, a lot of customers have held onto
vehicles that are nickel and diming them to death
with maintenance, repairs and poor fuel economy

because they don’t think they can get enough for
it. . .Well, here is their chance.”

TAX TIME MAKES CREDIT
APPROVAL EZ(er)

“Our For The People® Credit Approval Process is
perfect if you have had credit problems in the
past,” said Miller. “Using my program and your
refund together could actually make it easier for
you to get approved this month!”

During 14 years at Five Star’s South Aberdeen
location, Miller has developed a special process to
work with customers who have credit challenges.
They work with many lenders who specialize in
approving customers with below average credit
scores and have specially trained staff members
who know how to put the best deal together in
these more challenging financial situations. This
means that Five Star is able to help some people
who have been turned down at other dealerships,
actually drive the nicer, newer car they need and
want.

DON'T BE DEPENDENT ON DEDUCTIONS

Miller smiles when he says that his customers don’t have to have any specials exemptions or deductions
to qualify. Customers who take advantage of he EZ Trade Tax Time Rewards Program will get their tax
time reward directly from the dealership a lot faster than most people will ever see a dollar from the
government.

Five Star will pay up to #2,900 over Fair Trade-In Value:

@ No matter where you bought the car @ No matter how much you owe or don’t owe on it

@ No matter if it’s a lease or a loan @ No matter what other dealers may have told you

Miller says that over-paying for trade-ins makes good business sense because it can offset expenses the
business was going to have anyway and it makes it possible for his customers to take advantage of that.
He is also proud of the lack of small print needed. Any customer can get up to 110% of the current Kelley
Blue Book Fair Trade Value for their vehicle, as long as a customer's trade in is a 2003 to 2009 vehicle in
reasonable condition, and the customer understands that adjustments have to be made for any repairs or
reconditioning needed to re-sell the vehicle, that everyone should be able to take advantage of the offer.

“I've been refining the For the People® Credit
Approval Precess for quite some time now,”
revealed Miller. “I can’t say it’s perfect yet, but it’s
very strong. Our goal this month is

100% APPROVAL

and we plan on coming as close to that goal as we
possibly can. We help a lot of people with tough
credit situations every single month. If there’s a
way to get you approved, we’re going to go to the
ends of the earth to find it. We don'’t give up here.
It’s our mission to help people drive a nicer,
newer car. I don’t believe anyone should drive a
car they hate” he boasted.

TAX TIME REWARD
DEADLINE

Like many good things, there are some limits to the
offer. Only the first 85 trade-ins qualify and the
program ends February 29th.

To reserve a VIP appointment with a Five Star
financing and transportation expert, please call
360-637-6880 right now or visit the dealership
in person today at 212 South Boone Street, near
the South Shore Mall in Aberdeen.
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All offers of financing require lender approval. Trade-in offer on 2003 thru 2009 vehicles up to 10% over Kelley Blue Book Fair Trade Value less estimate for repair and reconditioning for resale. Does not apply

to vehicles with previous damage or branded titles. A documentation fee in the amount of $150 may be added to the sale price. **Checks must be processed and approved through check guarantee Company.



